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lines.  I  li(^y're  (^x| tensive  to  lease,  highly  complex,  and  their 
limitf  Kl  capnc  ily  ( an  create  unacceptable  delays. 

\K\NV.  I  bioadcasts  data  via  satellite  and  television  sig- 
!  uils.  Costs  arr  ref  luced.  Capacity  is  far  greater.  Because  the 
syslcin  has  levvrr  (elements,  reliability  is  increased.  And  new 
IfK  tilions  aic  easily  added  by  simply  installing  a  receiving 
arilrnna. 

Now  workstation  capabilities. 

\  o\  {^renicr  der  ision  support  and  productivity,  IMNETputsan 
II^M  p(MS(>nal  {  f)inputer  on  every  broker's  desk.  ' 

C^uoles,  news,  research  and  customer  information 
appeni  in  f  lilffMenl  windows  on  the  same  screen,  all  selected 
by  ihe  individual  user.  A  stock  watch  signals  new  develop- 
ments for  up  lo  300  securities-notonly  prices,  but  volume 
and  bid /ask. 

And,  of  course,  the  IBM  workstation  allows  a  broker  to 
clioo'^e  fioni  a  wide  range  of  available  software.  As  well  as 
more  yet  (o  eorrie. 


The  information  and 


A  remarkable  team. 


No  single  company  could  have  created  a  system  like  this 
over  three  years,  IMNET  has  been  drawing  on  the  skills  a 
resources  of  some  of  America's  leading  corporations. 

IBM  provides  its  products,  network  architecture  anc 
support  services.  Merrill  Lynch  its  experience  with  the  in< 
try's  information  needs.  Satellite  transmission  is  supplied 
Equatorial  Communications.  And  advanced  video  tech- 
nology by  the  Public  Broadcasting  Service. 

Come  meet  the  next  generation.  I 

For  more  information  and  a  demonstration  of  what  IMNE 
can  do  for  you,  contact  Joe  Agro,  Vice  President  of  Mark 
ing  and  Market  Development,  International  MarketNet, " 
Broadway,  New  York,  NY  10004.  Or  call  (212)  510-6249 
He'll  show  you  what  the  debate  over  quote  systems  shou 
really  be  about. 


ommunications  system 
e  demands,  ^ 


I 


!  >n'i  I distracted  by  all  the  talk  about  quote  systems. 
P>y  and         it's  missing  the  point. 

I  ikr  most  investment  firms,  you're  probably  on  the 
\'c\yr  of  Mpj',rading  the  information  system  for  your  branch 
offic  cs  .111'  I  oiher  locations.  This  decision  is  even  more  cru- 
cial ihan  you  think-similar  to  the  one  you  made  years  ago 
lo  ( ()in|  )nkn  ize  your  operations. 

I  he  vvioiig  choice  now  could  create  a  handicap  for 
years  lo  <  onir.  It  could  limit  your  ability  to  introduce  nev^ 
piofluf  I'  ,v^^\  services.  To  improve  the  productivity  of  your 
I  )ioM;m.  And  lo  control  costs. 

Y<  n  I  ( loi  )'i  need  just  a  new  and  better  quote  system. 
>niM  (i III iMMloinands  more. 

Introducing  the  IMNET™  system. 

IMNI  I  h.is  ( reated  a  support  system  for  your  entire  firm.  It 
(  nn  ihincs  ( oinplete,  reliable  market  data  with  advanced  net- 
\^  ()i  ks  ;ii  K I  iho  latest  computer  technology.  It  gives  you  the 
(olal  soli  iiion  you  need  to  compete  successfully-now  and 


for  decades  to  come. 

For  the  first  time,  your  whole  firm  will  be  unifie 
information  and  communications  system.  Brokers  w 
linked  directly  to  your  host  computers.  They  will  be . 
monitor  data  on  proprietary  products.  Take  advantag 
research  the  instant  it's  available.  Analyze  data  with ' 
firm's  software  applications. 

The  IBM-based  system.  | 

The  IMNET  system  is  built  on  IBM  systems  and  net\\ 
architecture.  It  will  make  the  most  of  your  data  proc( 
investment,  because  IMNET  will  custom-design  you 
to  incorporate  your  present  IBM  computers.  ' 

This  mainstream  technology  means  your  IMNE 
will  be  able  to  take  advantage  of  new  office  automat 
communications  developments  as  they  occur. 

Real-time  data  via  broadcast.  | 

Until  now,  major  quote  services  delivered  data  over 


